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Fundraising Overview 

 

Feelings about fund-raising 

It is important to help your team examine how they view fund-raising. Many of us have neg-

ative feelings in one-way or another about fund-raising. These negative or uncomfortable 

feelings are usually based on an incorrect concept of raising money for a missions trip and 

can hinder what God is wanting to do. It would be a good idea to go through the list of 

“Common Misconceptions about Fund-Raising” as a team and to discuss some of these 

feelings with your team. 

 

Fund-raising is a spiritual matter 

God is not interested in just “plopping down” hundreds of dollars for a team member to go 

on a missions trip. He is more interested in a personal relationship with you and each one 

of your team members. God wants to use your fund-raising activities to transform your 

team members. So, fund-raising activities are a spiritual matter and must involve consist-

ently going before the Lord as a team asking him to provide. 

 

Fundraising Strategy 

Fundraising for an outreach can seem like an overwhelming task especially if we focus on 

the total amount needing to be raised. However, when broken down into smaller goals it is 

much more attainable. Here is a good strategy to use as team members fundraise for their 

outreach: 

 

Doing odd jobs and/or working to save $100 a month for 5 months = $500 

Other team fundraisers  =  $700 

Support letter  =  $800 

STUDENTS INTERNATIONAL OUTREACH  $2,000 
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Common Misconceptions about Fund-Raising 

Photo-copy this page and hand out to every person on the team. During one of your team meet-

ings, discuss these feelings and spend time praying for one another. 

Team Mbrs’ Feelings Biblical Truth The Facts 

“I feel guilty asking for money for 

something that is exciting and 

sounds like a vacation.” 

Read Psalm 40:7,8 and Hebrews 12:2 

and compare these passages with 

Paul’s testimony of his life and ministry 

in 2 Cor. 4:7-11; 6:3-10. Note the con-

trasts of “joy” and “desire” (or delight) 

with suffering and hardship. Ask God to 

help you communicate a realistic view 

of your ministry to your friends as you 

invite their support. 

Your friends and family will catch your 

excitement about serving God. There is 

nothing wrong with this kind of excite-

ment. The work and experience you will 

have will be both exciting and difficult at 

times. Your communication of all aspects 

of the ministry will be important. 

“I don’t feel like I’m anyone spe-

cial to be asking for money.” 

“There are plenty of better things 

that people would rather give to.” 

Read Exodus 4, Judges 6, and Isaiah 

6:1-9. Note the affirmations God makes 

concerning how He sees Moses, Gide-

on, and Isaiah. Ask Him to show you 

how He sees you. Reflect on Psalm 139 

and notice God’s care for you. 

You are a child of the Most High, the Lord 

of Lords, Almighty God. He has reached 

out to you, forgiven you of your sin, filled 

you with the Holy Spirit, and now has 

called you to proclaim what He has done. 

We base our worth not on what the world 

sees as important, but on the reality of 

God’s relationship with us and what He 

calls us to do. That is important enough to 

be worthy of support. 

“Asking for money goes against 

everything I’ve been taught.” 

“I feel like I’m a welfare case.” 

“I just don’t like asking for money.” 

“Asking for money is uncomfort-

able, because people’s money is 

a private affair.” 

Think through Christ’s commission to 

His disciples in Matt 28:18-20 and Acts 

1:8 and His words of purpose in Matt 

16:18. Whose cause are you serving 

and inviting your friends to join you in? 

You are not asking for money for yourself 

but for God and His work in and through 

you. You are merely a steward of God’s 

gifts as are your potential donors; thus 

you are working together to help fulfill the 

Great Commission. Asking for financial 

donations for secular issues has been 

around for a long time and is well accept-

ed. As good as most of these are, what 

you are doing is far more important—you 

will be affecting peoples’ lives for the 

Kingdom of God for eternity. 

“The job is impossible.” 

“I don’t know very many people.” 

“The people I know don’t have 

enough money for themselves, let 

alone for me.” 

Reflect on God’s faithfulness and awe-

some power in Exodus 14 and 15. 

It is God who is our provider, not people. 

It is God, the creator of the universe, who 

is calling you to His work, and He will be 

faithful to you and to those who give to 

you. God’s desire is that all of His people 

give to the advancement of His Kingdom, 

regardless of their financial situation. He 

will prompt people to respond to you, 

even people you think can’t afford it. 
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Fundraising Options 

Through Students International 

Raising money through Students International means that we will do all of the accounting and 

receipting for your team. Each team member will have an account they can view on-line that 

will keep track of the funds they have raised. If you are going to raise money through Students 

International then there is not a schedule of payments, but funds should be received similar to 

the payment schedule below. We recommend that your team raise funds through us, as this 

way you do not have to create an accounting system and receipt your donors. Instead you can 

focus on helping your team members in their fundraising and other areas as they prepare for 

the outreach. 

 

Through your Organization 

If you are going to raise money through your own organization, you will be making four pay-

ments to SI according to the following schedule.  

 

Deposit:  A deposit of $100 per space held is due November 1.    

 

1st Payment:  Fifty percent of the fees are due 60 days prior to your outreach. This 

   money is a partial payment for the total outreach fees due and is non-     

   refundable and nontransferable if a team member drops from the team.   

 

Airfare:  Fifty percent of the airline ticket cost is due 60 days prior to your outreach.  

   This payment or a portion may need to be made sooner depending on   

   airline regulations and policies. 

 

Remainder:  The remainder of the team’s nonrefundable and nontransferable outreach 

   fees plus the remainder of the team’s airline ticket cost must be received 

   no later than 14 days prior to your out reach. 



 

6 

Support Letters 

The primary way for you to raise finances for the team is to have every person write a missions sup-

port letter to 50 - 100 people they know. It is the most widely used and accepted way of raising funds 

for a missions outreach of this nature. Approximately 80 - 90% of all your funds can be generated this 

way, but it requires some organization and discipline on the part of the team to do it. You should be 

aware that there are a few objections to this method that team members and/or parents have which 

are not usually founded on fact but on feelings. 

Team Members’ first impression is that they don’t know many people to write to. There will be some 

team members who really don’t know that many people. But if this is the case, then have them write to 

those they do know and let the Lord work it out. But for most team members, they do know many peo-

ple. The people they know might not be their “ideal” type of donor — people having lots of money, 

overtly generous, and who know them intimately. It is true that team members probably only know a 

couple of people like that. The key is to have team members not judge the people they know by 

whether they can or want to give to them but rather let God make that decision. Encourage team 

members not to make a decision for their potential donors by leaving their name off the list. Team 

members need to sit down and start making a list of all the people they know before editing the list. 

We have included a list of categories to help team members make their list. 

Some team members as well as some parents feel that a letter asking for money is begging. You will 

need to help these people realize that they are not begging for money, but they are asking people to 

support a specific ministry that they are involved in. Refer to the page where we talk about common 

misconceptions of fund-raising for help in talking to these people. 

Some team members will have a primarily non-Christian family and feel awkward about sending them 

a letter explaining this Christian activity. Encourage them to be bold and to send a letter to their non-

Christian family. The Lord may use this letter and this team member as a witness for the Gospel in the 

lives of these family members. 

Making a List of Names 

Encourage your team to start writing down everyone they know and not to automatically   exclude 

them from the list. That may come later. Have them bring this list with them to the Support Letter Par-

ty. You and the team will then pray about who should not be on the list. Again, the concept for them to 

understand is that they shouldn’t decide for their friends or family whether to give toward the outreach 

or not. Let God work with their friends and family to decide that. Have them go through the following 

list of categories and write down people they know or people who know them. They will have this list in 

their Team Member Handbook along with space to write down names -- family, friends, friends of the 

family, parents of close friends, people at your church home group, pastoral staff at your church, Sun-

day school teachers, youth leaders in your church, neighbors, youth leaders of para-church groups 

(Young Life, Youth For Christ), friends in youth groups, Bible studies, or clubs,    people at your work, 

business people you know around town, previous teachers, doctors, dentists, etc. 

Team Brochure 

We strongly recommend you print a simple team brochure that introduces who you are, what you are 

planning to do, why you are doing it, your need, and how the reader can help. You can use these bro-

chures at activities like car washes and other events. For ideas of how to produce a team brochure 

see page 14. 
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Sending Out Support Letters 

 

A support letter should include a personal support letter from the team member, a team 

brochure or flyer, and stamped response envelope for the donor to use. 

For more information about support letters, see the support letter information at the end of 

this packet. 

1. Set up a time for the whole team to come together for a “Support Letter Party” and 

have materials prepared beforehand. This might sound like a lot of work, but you 

must remember that 80-90% of all your finances will come from this one activity. SI 

provides response envelopes to include with your support letters. To request enve-

lopes, contact the SI Service Center 2 weeks prior to your “Support Letter Party”. 

2. Hold the Support Letter Party where there is a photocopier accessible. Have the 

team members copy their support letter, address envelopes to their people, and 

stamp and stuff those envelopes with the team brochure and response envelopes. 

3. The materials you need to bring to the Support Letter Party are: team brochures 

and the SI response envelopes. 

4. The materials that team members must bring to the Support Letter Party are: their 

written and ready to copy support letter, a list of 80-100 names and their address-

es; stamps for 80-100 envelopes, 80-100 envelopes (size 9.5 x 4) 

5. Participants will label each of the SI return envelopes on the front, lower left hand 

corner with their Team Member ID (example: TeamDR15-01).  If there are donors 

that do not use these envelopes, then they must attach a note with their check 

designating who it is for. For IRS purposes, please instruct donors not to write a 

name in the memo. 

6. As checks begin to come in participants and leaders will be able to view updates to 

their personal Ministry Accounts at any time online. 

7. The team brochure is an important piece to include with the support letter because 

it can be very direct and clear on how the reader is to respond. These can be 

handed out at car washes, when 

sharing in churches, etc. Refer to 

the section on Team Brochure. 
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Sample Support Letter 

 

Dear Friends and Family, 

(Begin with a personal paragraph. Could contain activities you have been recently involved 

in and/or a brief update on your life.) 

I want to tell you about an exciting opportunity I have this summer. A group from (insert 

your school or church name) will be going to (Insert the country you are traveling to) from 

(insert your outreach dates). We will be ministering with Students International (SI). SI is a 

Christian mission organization whose missionaries are ministering to the poor of Guatema-

la, Costa Rica, Nicaragua and the Dominican Republic. Their missionaries are profession-

als who are ministering in their area of expertise. They have several different areas of min-

istry such as: education, social work, health care, physical therapy, and agriculture. I will 

partner with one of their missionaries in an area that relates to my interests. 

Will you prayerfully consider partnering with me on this mission trip. This is a great oppor-

tunity to share the Gospel and display the love of God to those in need. I am looking for  

people who will commit to pray for me as I prepare for the trip, while I am there, and when 

I return home. Will you pray for me? 

I am also in need of people to support me financially. This trip will cost about $1,800 and I 

would like to ask you to give to make it possible. If you would like to support me, please 

make your check payable to (ask your team leader where they should send the check, if 

you are coming as an individual send it to Students International PO Box 990, Visalia, CA 

93279). Please send it in the enclosed envelope by (insert a date about 45 days before 

your outreach). All contributions are tax deductible. Pray about the part God wants you to 

play in this trip, and may He bless you for your time and support. 

 

Thank You, 
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Other Fundraising Ideas 

 

Personalized Bracelet Fundraiser 

You can order these leather bracelets with a team verse, a theme, a word in the language of 

the country you’ll serve in, song lyrics, etc.  Here’s how it works:  BeeWee Designs sells 

them to you at a base cost and then you charge a suggested retail price and make the pro-

ceeds.  The more bracelets you sell, the more you can raise toward your SI trip.  This is also 

a GREAT way for your supporters to have a prayer reminder while you’re gone.  This fund-

raiser has been  very  successful with schools, churches and missions organizations.       

Students International has the Order Forms, just email “bminefee@stint.com for more infor-

mation or questions.  Once you fill out an order form, you will receive a link for your invoice 

via email.  We recommend trip leaders order for their whole team because fundraising orders 

are 50 bracelets or more. 

 

 

 

 

 

 

Picked to Perfection 

“Fundraising at its juiciest” 

Raise funds for your team by selling peaches, nectarines, grapes, oranges and olive oil gift 

packs with Picked to Perfection. Picked to Perfection is located in the central valley of Cali-

fornia and can deliver to almost all places on the west coast. Your team can raise at least 

$10 per box of peaches or nectarines, $3.50 per carton of grapes and $6 per box of oranges. 

For more information check out their website at www.picked2perfection.com . 

 

Pre-Made Tri Tip Meals 

Choose a Sunday to sell pre-made tri tip meals for a family of four.  Include a whole (cooked) 
tri tip, rice pilaf, salad, beans and rolls.  You can sell tickets for $40 per meal (feeding a   
family of four).  Tickets can be pre-sold so you know how much food to prepare and make 
extra for those that want to purchase them the day of!  The meals will be packaged and 
ready for people to pick up after church so they can eat it for lunch or dinner. 

You can keep your costs down and increase your profit by getting things donated from local 
stores. 
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Church Dinner 

Invite the church to come enjoy a fun dinner, served by your team members. This is great for 

fundraising and telling your church family about the trip! Sell dinner tickets for $15 (or whatever 

amount you feel is good for your group). You could put on an easy spaghetti dinner or make it 

a cultural night (specific to the country you will be traveling to). Have team members and their 

parents help to serve the dinner and mingle with people. Have team members share why they 

are going and prayer requests for the team. 

Personal Invites to Support Financially 

Have your team members identify 5 or more of the 100 people they listed whom they know well 

and feel comfortable in personally approaching for financial help. This may seem scary for 

team members, but it is one of the most effective means for raising financial support. People 

like giving to people. 

Missions Committee 

Encourage team members to share in their churches and to approach the missions committee. 

They can organize a short presentation around the topics outlined for their newsletters. 

School Board 

Ask your school board to take an offering for the team at their next meeting. 

Christian Business Owners 

See if there is a Christian who owns a local restaurant, ice cream shop or sandwich shop and 

might be interested in helping raise money for your team. This is how it works—the ice cream 

shop announces that every Tuesday night for the month of January between six and nine they 

will give a small percentage of their sales to the team. The team members in turn get the word 

out to their classmates, friends, and families and encourage them to stop by the ice cream 

shop and buy something. The ice cream shop will love the patronage, and you will get addition-

al support. For information on what to include in a letter to business, see the ‘What to Include 

in a Letter when Approaching a Business’ page at the end of this packet. 

Community Groups 

Because your team members will be doing mission work in a specific academic field, you might 

find a community group who has an affinity to one of your ministry sites and would like to help 

sponsor team members in it. For example, if you have team members planning to be involved 

in an education site, see whether there is a community group of educators and teachers who 

would be interested in helping team members gain experience in a school setting. If you have 

a group of team members going to the medical site, you might want to approach medical clin-

ics in your community.  Explore with your colleagues and others at church who might know 

people in such community groups the possibility of their giving you an introduction and oppor-

tunity to ask for support. 
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Civic Clubs 

Explore civic clubs (e.g. Lions, Elks, Rotary), which might be interested in hearing a presenta-

tion by team members and would like to help financially. 

 

Up For Hire 

Announce in church and at school that the team and the team members are up for hire, and the 

proceeds go toward the team’s financial needs. Suggest painting jobs, lawn and garden care, 

housework—things that a large group of people could do on a Saturday morning or afternoon 

 

Car Washes 

Hold car washes and bake sales. If you hold your carwash or bake sale at Wal-Mart, they often 

match every dollar you raise up to a certain amount. Contact your Wal-Mart for more infor-

mation. 

 

Church Night Out 

Hold a “Church Night Out.” Choose a Friday or Saturday night and announce to your church 

that evening is designated as “church night out” and that your team will be providing child care 

at the church. Parents drop off their children at the church and then return to pick them up by a 

specified time. In exchange for the childcare they give a donation toward the trip. The parents 

get good, trustworthy babysitting and you and your team have a great time with the children 

and raise funds for your outreach. 

 

Church Movie Night 

Raise money while showing a great faith-based film at your church! Check out http://

faithflx.com/ for information on bringing movies to your church as members rally behind your 

fundraising efforts while fellowshipping with each other. 

 

Restaurant Chains 

Large restaurant chains such as Sweet Tomatoes or Soup Plantation have corporate fund-

raising programs where they donate a percentage of their profits for every person who comes 

in on a specific date. Check with restaurants in your areas to see if they have similar programs. 

For information on what to include in a letter to business, see the ‘What to Include in a Letter 

when Approaching a Business’  on page 17. 
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Support Letter Information 

Raising Money Through Newsletters 

 

One of the most common and effective ways to raise money for your missions trip is for you to 

send a newsletter to people asking for financial and prayer support. Here’s how you go about 

doing it. 

 

1. Make a list of as many people you know who also may have an interest in your outreach. 

Your goal should be at least 60 people. It might sound difficult at first, but when you sit 

down and start listing people, you will be amazed at the number of people you could send 

a newsletter. When you are making your list, fight the temptation to decide for people 

whether they could or want to by adding them or taking them off the list. There are times 

when we think, “Aunt Suzie doesn’t have much money so we better not send her a letter” 

and take her off the list. Maybe the Lord wants to bless “Aunt Suzie” by asking her to help 

you or maybe Aunt Suzie is a prayer warrior who will faithfully pray for you. So, don’t leave 

people off the list based on superficial knowledge of their situation, unless there are rea-

sons that you know about that go deeper. The next page is a worksheet that will help you 

in making a list of potential supporters. Ask your parents to participate with you in thinking 

of people and then ask them to pray with you about this list. 

 

2.    Write a one-page letter that shares how God is going to use you and how they can help 

you with it. Refer to the sample letter for an idea of how you can write your own. Here are 

some topics you can write about in a personal way.  

 Where you’re going  

 Why you’re going  

 What you plan to do  

 How long you will be gone  

 How much it will cost  

 What you are doing to raise money  

 Share your need of financial and prayer support  

 Be very clear on how you want them to respond (e.g. “If you want to financially 

support me, use the enclosed envelope and send it....”) 

 

3. Enclose a response envelope with each letter you send out. If you are using the envelopes 

we provided for you, then there will be a space provided for you to write your Team Mem-

ber ID number in the lower, left corner of the envelope. So, when a check is sent to us, we 

know who it is for and your account is credited. 
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List of Names Worksheet 

 

When you start thinking of people to be on this list do not automatically exclude them from the 

list because you think they don’t have the money, they don’t know you very well, or they aren’t 

Christians. After writing everyone down, pray about who should and who should not be on the 

list. If you have questions about it, discuss it with your parents, mentor, or team leader. Go 

through the following list of categories and write people down that you know or who know you. 

 Family   

 Friends  

 Friends of the family  

 Parents of close friends  

 People at your church home group  

 Pastoral staff at your church  

 Youth leaders in your church  

 Youth leaders of para-church groups (Young Life, Youth For Christ)  

 Sunday School Teachers 

 People at your work  

 Business people you know around town  

 Previous teachers  

 Neighbors  

 Doctors  

 Dentist  

 Etc. 
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Team Brochure Ideas 

 

Below are some general things to include in a team brochure or a communication piece   

designed to let people know about your outreach. These are great things for team members 

to include in a support mailing, to have to disburse at fundraising events, and to have avail-

able on a church information table. These are just ideas and suggestions to help you as you 

get started. The important thing is to do what will best communicate to your desired audi-

ence and what will be most effective in your situation. If you have any questions or if there is 

anything we can do to help, please contact our office. 

 

 Who/what group is going? 

o Youth group, Senior class, Spanish Class, College group, etc. 

o Specific names of people going if possible 

 Where you are going and a little about the country 

 When you are going 

 A little about Students International 

o This can be copied from our website or brochure. Feel free to copy any de-

scriptions we might use and to use them appropriately. 

 What the team will be doing. 

o Type of ministry (community development, serving felt needs and sharing 

the Gospel through relationships) 

o List of sites 

o Etc 

 Pictures 

o Team picture 

o Of country going to 

o Etc. 

(If you need photos please contact Shellie at sbowman@stint.com and she can send 

you some electronically.) 
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 Desired response from the reader 

o Prayer 

o Financial support 

How much will the trip cost each person? 

How do you plan to raise the funds? 

o Attend fundraising functions 

o Be specific 

o Etc 

 How to indicate that response and how to facilitate that response 

o Response portion to send in? 

o Give a check to the church office? 

o RSVP for an event? 

o Be as clear as possible as to what their next step should be 

 Other ideas? 

 

What to Include in a Letter when Approaching a Business 

 

1. Logistical Details  

 Who (what church or organization is sponsoring the trip)  

 Make up of team 

o   How many are going 

Leaders 

Team Members 

o Is it a specific group from the organization (i.e. youth group or college group)  

 Dates of the outreach  

 Total cost for the group (Include outreach fees, airfare, and other appropriate expenses) 

 

2. Fundraising efforts that the group is involved in (People like to see that the team is doing  

 other things to raise money and that they are willing to work to make it possible.) 
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3. Brief description of Students International:  

 Students International, founded in 1993 is a non-profit, non-denominational Christian 

mission organization ministering in Guatemala and the Dominican Republic. Our minis-

try is twofold - provide long-term relevant, transforming ministry to nationals and provide 

opportunities for team members to work alongside our missionaries in fields relating to 

their interest and/or academic pursuits. In this way, the poor and needy of these coun-

tries are being ministered to and team members can relate their short-term ministry to 

their lives back home.  

 More information is available on our website  

 You may want to attach our Ministry Statement also available on our website 

 

4.   List of areas team members will minister:  

 Agriculture  

 Appropriate Technology  

 Art  

 Dentistry  

 Education  

 Health Care  

 Special Education  

 Sports  

 Social Work 

 

5. Be Specific!  

 What needs does the group have financially?  

 How do you want the business to consider giving? 

o A specific dollar amount? 

o A percentage of the total trip cost? 

 

6. Be Personal!  

 Why is the group going?  

 Convey your excitement and passion about the trip 
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NOTES 
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Students International 

PO Box 990 

Visalia, CA  93279 

559/627-8923  office 

559/627-3958  fax 

 

www.stint.com 


